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How Psycho-Cybernetics 

Changed My Life—and Can 

Do the Same for You

FOREWORD

There are two kinds of self-help books: those you read and say, 

“What a great book,” and those you experience so profoundly 

your life is positively changed forever. When you truly experi-

ence a great self-help book, you can mark down the date and time you 

“accidentally” stumbled across it—or who referred you to it. You can 

also clearly determine the distinction between who you used to be, 

before you read the book, and who you are now.

Th is is what will happen when you read Psycho-Cybernetics by 

Maxwell Maltz, MD, the recognized classic in the fi eld of self-help 

books. Since it was fi rst published in 1960, Psycho-Cybernetics has sold 

more than 35 million copies worldwide. As a result of people experi-

encing this book, readers in all walks of life have succeeded at higher 

levels than ever before. Th e self-help industry itself was changed, too. 

Today, virtually everything written and discussed about visualization 

or mental imagery was directly infl uenced by Maltz’s work and is 

deeply rooted in the principles of Psycho-Cybernetics.
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viii Foreword

My Introduction to Psycho-Cybernetics

In February 1987, shortly after graduating from college and moving to 

California, I decided to go into business for myself as a personal fi t-

ness trainer. Because I had won a national title in college wrestling, 

and had been trained by Olympic champions Dan Gable and Bruce 

Baumgartner, I fi gured I had something valuable to teach young ath-

letes as well as anyone who desired to be more physically fi t.

Even as I was embarking on this career, I felt that something was 

holding me back. Th ere was this inner voice telling me I wasn’t good 

enough, that I couldn’t make it.

To be honest: First, I had no business experience. Second, I had 

very little money. And third, deep down I felt like a failure—even 

before I started.

Imagine that. I wanted to succeed but felt like a failure.

Why did I feel like a failure?

When I think about that question, I recall that when I was in high 

school, my goal was to wrestle for Dan Gable at the University of 

Iowa. I fulfi lled that goal—but I wasn’t the number one guy in my 

weight class. I was almost always number two. I got a lot of matches 

in tournaments and dual meets and won the majority of them—but 

I was not in the driver’s seat. And so, after my sophomore season, I 

transferred to Edinboro University of Pennsylvania, where I’d be on 

the varsity.

During my junior year at Edinboro, I set a single-season win re-

cord for the team (39) and won the NCAA II national title. After 

winning the Division II title, I was ranked seventh overall in the 

country and qualifi ed for the Division I tournament. My goals were 

to not only win the tournament I’d already won, but the Division I 

tourney as well.

Well, I fell short. Way short. I was crushed afterward—yet fully 

committed to coming back as a senior and making up for my poor 

showing.

During my senior year, despite having far more skill than ever 
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Foreword ix

before, I fell short again. I took fi fth in the Division II tournament 

and did not qualify for the Division I meet.

Th ere were many reasons I can give now for why I fell short, but at 

the time I couldn’t put my fi nger on them. And when I began my 

business, I suspected that it was these same reasons that were causing 

me to worry and feel fearful about the future.

As fate would have it, in early May of 1987, when I was nearly out 

of business due to a lack of clientele, Jack, a successful 57-year-old 

entrepreneur, signed up for 12 lessons. Whenever he showed up to 

train, he’d scan to see what books I had in my offi  ce, which would 

lead to a lively discussion of what we were reading.

During Jack’s fi fth session, when he was catching a breather be-

tween sets, he asked the following life-changing question: “Matt, 

have you ever read Psycho-Cybernetics?”

“No,” I replied. “Is it good?”

“Well, it’s sort of like the bible of self-help. You really need to 

read it.”

Over the next ten minutes Jack talked to me about success and the 

“self-image.” He told me that Dr. Maltz was a plastic surgeon who 

fi gured out that a person cannot rise above how he sees himself. “Our 

future,” Jack said, “is controlled by a mental blueprint we have inside 

our subconscious mind, and it dictates where we think we belong. If 

you want to get more clients and make more money, then you need to 

expand your self-image before you can have them. Trying to achieve 

without expanding your self-image doesn’t lead to lasting positive 
change.”

After Jack’s lesson, I got in my car and drove to the nearest book-

store, the Capitola Book Café. I pulled a copy of Psycho-Cybernetics 
from the shelf and drove back to my offi  ce to begin reading. In the 

preface, which appears in its original version in this edition, Dr. Maltz 

wrote, “Th is book has been designed not merely to be read but to 

be experienced. You can acquire information from reading a book. But 

to ‘experience’ you must creatively respond to information.” He goes 

on to advise readers to continue to practice the techniques in the 

book and reserve judgment for at least 21 days—the amount of time 
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x Foreword

that, in fact, research now confi rms it takes to eff ect change. He cau-

tions readers not to overanalyze the techniques, critique them, or 

 intellectualize about whether they could work. “You can [only] prove 

them to yourself,” he adds, “by doing them and judging the results for 

yourself.”

Okay, so that’s what I did. And soon I began to see exactly why 

I felt like a failure and how this poor “self-image” was indeed hold-

ing me back in my business.

In short, I felt like a failure because I was reliving my disap-

pointments, my losses, my setbacks, my failures. Each day, when I 

felt badly about myself, it was as if I’d rubbed my face in the manure 

of bad memories instead of showering my face with clear-water mem-

ories of what I’d done well.

Here’s a snapshot of what I would say to myself: Yes, I achieved my 

goal to wrestle at Iowa and be coached by Dan Gable, but I wasn’t a 

varsity man. I was number two. Yes, I got a full-ride at Edinboro and 

won a national title, but I didn’t win the Division I national title and 

I didn’t win the Division II title as a senior. Yes, I set a single-season 

victory mark, but I didn’t win all my matches.

Even though I’d achieved something that almost all athletes who 

take up any sport will never achieve, I thought I was a failure because 

I didn’t win everything. Moreover, I didn’t realize that having goals 

and thinking positively aren’t enough. No one had ever told me about 

the self-image. Despite my learning self-hypnosis, which I thought 

would help psych me up, no one ever taught me to go back into the 

past and relive my best memories. I was never taught to picture what 

I wanted, let alone to feel I could have it (and I do have it).

I was carrying these feelings of failure in my bones, and into my 

business and everything I did. Once again, I was setting goals for 

myself. I truly wanted to succeed. At the same time I doubted whether 

or not I was good enough to train people. After all, who was I? I 

wasn’t a world champion or an Olympic champion. I was “ just” a one-

time national champion.

As I devoured Psycho-Cybernetics, I discovered and experienced 
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Foreword xi

what I needed to be doing on a daily basis. It was something I had 

never done before. I was to enter this place that Dr. Maltz called the 

Th eatre of the Mind. I’d close my eyes, then remember and relive my 

best moments—seeing them play out like a mental movie. My victo-

ries. My successes. My happiest times.

After reliving and reexperiencing myself at my best, I was able to 

fl ip a switch and use my imagination in the same way I used my 

memory. I could imagine and feel that I was achieving a goal in the 

future but experience it as if it was happening now, almost as if it was 

the memory of another accomplished goal.

Once I mastered this technique, everything began to change 

for me.

Instantly—and yes, I do mean instantly—I felt good. I felt happy. 

I felt successful. I felt like a winner.

It was an odd sensation. Intellectually, it made no sense. How 

could I be happy now? How could I feel successful now? How could I 

feel like a winner now? Didn’t I have to achieve those goals in order 

to feel good, to be happy? And what about all the failures? Were they 

simply forgotten? Wasn’t I supposed to feel bad forever for not achiev-

ing everything I set out to do?

Th is is where Psycho-Cybernetics cannot be understood by passively 

reading. Th is is where it cannot be understood by analysis, argument, 

debating, or intellectualizing. You must experience the reality of it in 

order to truly know the truth. Th e mere reading of words will not 

show you or give you the experience of truth.

Since that glorious day in May of 1987, I’ve achieved a lot. Th e list 

of achievements, accomplishments and victories that I can recall is 

quite long. In the short term, I built a successful personal fi tness busi-

ness. Th en, in 1997, at 34 years of age, I won a world championship in 

kung fu, in Beijing, China, beating the Chinese at their own game, 

something no other American had ever done. Since then I’ve written 

books and created fi tness and martial arts programs that have found 

a worldwide audience.

In 2003, my friend Dan Kennedy, who headed the Psycho- 
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xii Foreword

Cybernetics Foundation at the time, asked me to take charge of the 

foundation’s website. Two years later I bought the company, and 

since then I have been running seminars on Psycho-Cybernetics and 

conducting group and individual coaching in its techniques and prin-

ciples. Th e many people with whom I’ve worked will testify that 

they have succeeded in ways they never thought possible. Entrepre-

neurs, physicians, salespeople, athletes, lawyers, coaches, teachers, 

musicians, writers, and others from every walk of life have used the 

knowledge Dr. Maltz so eloquently taught. Th ey, like the millions of 

others who have been introduced to Psycho-Cybernetics, have made 

their lives great in the now—and for the future.

As you read this book, one of the many secrets you will come to 

understand is this: You can be happy now as well as every single day 

you are working toward achieving your goals. When you discover 

happiness along the way—instead of expecting that you can only be 

happy once you’ve achieved a goal— then you’ve already fulfi lled the 

promise of Psycho-Cybernetics.

In his book I Can See Clearly Now, Dr. Wayne W. Dyer wrote 

about the infl uence that Psycho-Cybernetics had on his career, and 

it’s easy to understand why he’s so fond of saying, “Th ere is no way to 

happiness. Happiness is the way.”

In this edition of Psycho-Cybernetics, Dr. Maltz’s words remain as they 

were originally written for the most part, so the vibration of his mes-

sage will shine upon you like the sun. Th e few changes that have been 

made are minor and meant only to make the text more accessible to 

the contemporary reader.

My contributions to Dr. Maltz’s masterwork comprise this fore-

word and an afterword, as well as commentary throughout that I 

 believe will give you additional guidance and understanding when 

using the self-image improvement process.

I encourage you to write to me through psycho-cybernetics.com 

with any questions or comments you may have about this book and 
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Foreword xiii

Dr. Maltz’s work, as well as for information about coaching, seminars, 

certifi cation, and opportunities to continue spreading this message 

across the globe.

Matt Furey

President of the Psycho-Cybernetics Foundation Inc.
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The Secret of Using This 

Book to Change Your Life

PREFACE

D iscovery of the “self-image” represents a breakthrough in psy-

chology and the fi eld of creative personality.

Th e signifi cance of the self-image has been recognized 

since the early 1950s. Yet there had been little written about it before 

Psycho-Cybernetics. Curiously enough, this is not because “self-image 

psychology” has not worked, but because it has worked so amazingly 

well. As one of my colleagues expressed it, “I am reluctant to publish 

my fi ndings, especially for the lay public, because if I presented some 

of the case histories and described the rather amazing and spectacular 

improvements in personality, I would be accused of exaggerating, or 

trying to start a cult, or both.”

I, too, felt the same sort of reluctance. Any book I might write on 

the subject would be sure to be regarded as somewhat unorthodox by 

some of my colleagues for several reasons. In the fi rst place, it is some-

what unorthodox for a plastic surgeon to write a book on psychology. 

In the second place, it will probably be regarded in some quarters as 

even more unorthodox to go outside the tight little dogma—the 

“closed system” of the “science of psychology”—and seek answers 
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xvi Preface

concerning human behavior in the fi elds of physics, anatomy, and the 

new science of cybernetics.

My answer is that any good plastic surgeon is and must be a psy-

chologist, whether he would have it so or not. When you change a 

man’s face you almost invariably change his future. Change his phys-

ical image and nearly always you change the man—his personality, 

his behavior—and sometimes even his basic talents and abilities.

Beauty Is More Than Skin Deep

A plastic surgeon does not simply alter a man’s face. He alters the 

man’s inner self. Th e incisions he makes are more than skin deep. 

Th ey frequently cut deep into the psyche as well. I decided a long time 

ago that this is an awesome responsibility and that I owe it to my 

patients and to myself to know something about what I am doing. No 

responsible MD would attempt to perform extensive plastic surgery 

without specialized knowledge and training. Just so, I feel that if 

changing a man’s face is going to change the inner man as well, I have 

a responsibility to acquire specialized knowledge in that fi eld, also.

Failures That Led to Success

In a previous book, written some 20 years ago (New Faces, New Fu-
tures), I published more or less a collection of case histories where 

plastic surgery, and particularly facial plastic surgery, had opened the 

door to a new life for many people. Th at book told of the amazing 

changes that often occur quite suddenly and dramatically in a person’s 

personality when you change his face. I was elated at my successes in 

this respect. But, like Sir Humphry Davy, I learned more from my 

failures than from my successes.

Some patients showed no change in personality after surgery. In 

most cases a person who had a conspicuously ugly face, or some “freak-

ish” feature, corrected by surgery, experienced an almost immediate 
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Preface xvii

(usually within 21 days) rise in self-esteem, self-confi dence. But in 

some cases, the patient continued to feel inadequate and experienced 

feelings of inferiority. In short, these “failures” continued to feel, act, 

and behave just as if they still had an ugly face.

Th is indicated to me that reconstruction of the physical image it-

self was not “the” real key to changes in personality. Th ere was some-

thing else, which was usually infl uenced by facial surgery, but 

sometimes not. When this “something else” was reconstructed, the 

person himself changed. When this “something else” was not recon-

structed, the person himself remained the same, although his physical 

features might be radically diff erent.

The Face of Personality

It was as if personality itself had a “face.” Th is nonphysical “face of 

personality” seemed to be the real key to personality change. If it re-

mained scarred, distorted, “ugly,” or inferior, the person himself acted 

out this role in his behavior regardless of the changes in physical ap-

pearance. If this “face of personality” could be reconstructed, if old 

emotional scars could be removed, then the person himself changed, 

even without facial plastic surgery. Once I began to explore this area, 

I found more and more phenomena that confi rmed the fact that the 

“self-image,” the individual’s mental and spiritual concept or “picture” 

of himself, was the real key to personality and behavior. More about 

this in the fi rst chapter.

Truth Is Where You Find It

I have always believed in going wherever it may be necessary to fi nd 

truth, even if international boundaries must be crossed. When I de-

cided to become a plastic surgeon years ago, German doctors were far 

ahead of the rest of the world in this fi eld. So I went to Germany.

In my search for the “self-image,” I also had to cross boundaries, 
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xviii Preface

although invisible ones. Although the science of psychology acknowl-

edged the self-image and its role in human behavior, psychology’s 

answer to the questions of how the self-image exerts its infl uence, how 

it creates a new personality, what happens inside the human nervous 

system when the self-image is changed, was “somehow.”

I found most of my answers in the new science of cybernetics, 

which restored teleology as a respectable concept in science. It is 

rather strange that the new science of cybernetics grew out of the 

work of physicists and mathematicians rather than that of psycholo-

gists, especially when it is understood that cybernetics has to do with 

teleology—the goal-striving, goal-oriented behavior of mechanical 

systems. Cybernetics explains “what happens” and “what is necessary” 

in the purposeful behavior of machines. Psychology, with all its 

vaunted knowledge of the human psyche, had no satisfactory answer 

for such a simple, goal-oriented, purposeful situation as, for example, 

how it is possible for a human being to pick up a pen from a desk. But 

a physicist had an answer. Th e proponents of many psychological 

theories were somewhat comparable to men who speculated as to 

what was in outer space and on other planets, but could not tell what 

was in their own backyards.

Th e new science of cybernetics made possible an important break-

through in psychology. I myself take no credit for the breakthrough, 

other than the recognition of it.

Th e fact that this breakthrough came from the work of physicists 

and mathematicians should not surprise us. Any breakthrough in sci-

ence is likely to come from outside the system. “Experts” are the most 

thoroughly familiar with the developed knowledge inside the pre-

scribed boundaries of a given science. Any new knowledge must usu-

ally come from the outside—not from “experts,” but from what 

someone has defi ned as an “inpert.”

Pasteur was not an MD. Th e Wright brothers were not aeronauti-

cal engineers but bicycle mechanics. Einstein, properly speaking, was 

not a physicist but a mathematician. Yet his fi ndings in mathematics 

completely turned upside down all the pet theories in physics. Ma-
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Preface xix

dame Curie was not an MD but a physicist, yet she made important 

contributions to medical science.

How You Can Use This New Knowledge

In this book I have attempted not only to inform you of this new 

knowledge from the fi eld of cybernetics but also to demonstrate how 

you can use it in your own life to achieve goals that are important to 

you.

General Principles

Th e self-image is the key to human personality and human behavior. 

Change the self-image and you change the personality and the behav-

ior.

But more than this: Th e self-image sets the boundaries of indi-

vidual accomplishment. It defi nes what you can and cannot do. Ex-

pand the self-image and you expand the “area of the possible.” Th e 

development of an adequate, realistic self-image will seem to imbue 

the individual with new capabilities, new talents, and literally turn 

failure into success.

Self-image psychology has not only been proven on its own merits, 

but it explains many phenomena that have long been known but not 

properly understood in the past. For example, there is today irrefut-

able clinical evidence in the fi elds of individual psychology, psycho-

somatic medicine, and industrial psychology that there are 

“success-type personalities” and “failure-type personalities,” “happi-

ness-prone personalities” and “unhappiness-prone personalities,” 

“health-prone personalities” and “disease-prone personalities.” Self-

image psychology throws new light on these, and many other observ-

able facts of life. It throws new light on “the power of positive 

thinking” and, more importantly, explains why it “works” with some 

individuals and not with others. (“Positive thinking” does indeed 
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xx Preface

“work” when it is consistent with the individual’s self-image. It liter-

ally cannot “work” when it is inconsistent with the self-image—until 

the self-image itself has been changed.)

In order to understand self-image psychology, and use it in your 

own life, you need to know something of the mechanism it employs 

to accomplish its goal. Th ere is an abundance of scientifi c evidence 

that shows that the human brain and nervous system operate pur-

posefully in accordance with the known principles of cybernetics to 

accomplish goals of the individual. Insofar as function is concerned, 

the brain and nervous system constitute a marvelous and complex 

“goal-striving mechanism,” a sort of built-in automatic guidance sys-

tem that works for you as a “success mechanism,” or against you as a 

“failure mechanism,” depending on how “YOU,” the operator, operate 

it and the goals you set for it.

It is also rather ironic that cybernetics, which began as a study of 

machines and mechanical principles, goes far to restore the dignity of 

man as a unique, creative being. Psychology, which began with the 

study of man’s psyche, or soul, almost ended by depriving man of his 

soul. Th e behaviorist, who understood neither the man nor his ma-

chine, and thereby confused the one with the other, told us that 

thought is merely the movement of electrons and consciousness merely 

a chemical action. “Will” and “purpose” were myths. Cybernetics, 

which began with the study of physical machines, makes no such 

mistake. Th e science of cybernetics does not tell us that man is a ma-

chine but that man has and uses a machine. Moreover, it tells us how 

that machine functions and how it can be used.

Experiencing Is the Secret

Th e self-image is changed, for better or worse, not by intellect alone, 

or by intellectual knowledge alone, but by “experiencing.” Wittingly 

or unwittingly you developed your self-image by your creative expe-

riencing in the past. You can change it by the same method.

It is not the child who is taught about love but the child who has 

experienced love that grows into a healthy, happy, well-adjusted adult. 
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Preface xxi

Our present state of self-confi dence and poise is the result of what we 

have experienced rather than what we have learned intellectually.

Self-image psychology also bridges the gap and resolves apparent 

confl icts between the various therapeutic methods used today. It 

 furnishes a common denominator for direct and indirect counsel-

ing, clinical psychology, psychoanalysis, and even auto-suggestion. 

All in one way or another use creative experiencing to build a better 

self-image. Regardless of theories, this is what really happens, for ex-

ample, in the “therapeutic situation” employed by the psychoanalyti-

cal school. Th e analyst never criticizes, disapproves, or moralizes, is 

never shocked, as the patient pours out his fears, his shames, his guilt-

feelings, and his “bad thoughts.” For perhaps the fi rst time in his life 

the patient experiences acceptance as a human being; he “feels” that his 

self has some worth and dignity, and he comes to accept himself, and 

to conceive of his “self ” in new terms.

Science Discovers “Synthetic” Experience

Another discovery, this time in the fi eld of experimental and clinical 

psychology, enables us to use “experiencing” as a direct and controlled 

method of changing the self-image. Actual, real-life experiences can 

be a hard and ruthless teacher. Th row a man in water over his head 

and the experience may teach him to swim. Th e same experience may 

cause another man to drown. Th e Army “makes a man” out of many 

young boys. But there is no doubting that Army experience also 

makes many psycho-neurotics. For centuries it has been recognized 

that “Nothing succeeds like success.” We learn to function success-

fully by experiencing success. Memories of past successes act as built-

in “stored information,” which gives us self-confi dence for the present 

task. But how can a person draw upon memories of past successful 

experiences when he has experienced only failure? His plight is some-

what comparable to the young man who cannot secure a job because 

he has no experience, and cannot acquire experience because he can-

not get a job.
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Th is dilemma was solved by another important discovery that, for 

all practical purposes, allows us to synthesize experience, to literally 

create experience and control it, in the laboratory of our minds. Both 

experimental and clinical psychology have proved beyond a shadow 

of a doubt that the human nervous system cannot tell the diff erence 

between an actual experience and an experience imagined vividly and 
in detail.

Although this may appear to be a rather extravagant statement, in 

this book we will examine some controlled laboratory experiments 

where this type of “synthetic” experience has been used in very practi-

cal ways to improve skill in dart throwing and shooting basketball 

goals. We will see it at work in the lives of individuals who have used 

it to improve their skill in public speaking, overcome fear of the den-

tist, develop social poise, develop self-confi dence, sell more goods, 

become more profi cient in chess—and in practically every other con-

ceivable type of situation where “experience” is recognized to bring 

success. We will take a look at an amazing experiment in which two 

prominent psychologists arranged things so that neurotics could ex-

perience “normally,” and thereby cured them!

Perhaps most important of all, we will learn how chronically un-

happy people have learned to enjoy life by “experiencing” happiness!

The Secret of Using This Book to Change Your Life

Th is book has been designed not merely to be read but to be experi-
enced.

You can acquire information from reading a book. But to “experi-

ence” you must creatively respond to information. Acquiring informa-

tion itself is passive. Experiencing is active. When you “experience,” 

something happens inside your nervous system and your midbrain. 

New “engrams” and “neural” patterns are recorded in the gray matter 

of your brain.

Th is book has been designed to force you literally to “experience.” 

Tailor-made, prefabricated case histories have been kept intentionally 
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to a minimum. Instead, you are asked to furnish your own “case his-

tories” by exercising imagination and memory.

I have not supplied summaries at the end of each chapter. Instead, 

you are asked to jot down the most important points that appeal to 

you as key points that should be remembered. You will digest the 

information in this book better if you do your own analysis and sum-

maries of the chapters.

Finally, you will fi nd throughout the book certain things to do and 

certain practice exercises that you are asked to perform. Th ese exer-

cises are simple and easy to perform, but they must be done regularly 

if you are to derive maximum benefi t from them.

Reserve Judgment for 21 Days

Do not allow yourself to become discouraged if nothing seems to 

happen when you set about practicing the various techniques outlined 

in this book for changing your self-image. Instead, reserve judg-

ment—and go on practicing—for a minimum period of 21 days.

It usually requires a minimum of about 21 days to eff ect any per-

ceptible change in a mental image. Following plastic surgery it takes 

about 21 days for the average patient to get used to his new face. When 

an arm or leg is amputated, the “phantom limb” persists for about 21 

days. People must live in a new house for about three weeks before it 

begins to “seem like home.” Th ese and many other commonly ob-

served phenomena tend to show that it requires a minimum of about 

21 days for an old mental image to dissolve and a new one to jell.

Th erefore you will derive more benefi t from this book if you will 

secure your own consent to reserve critical judgment for at least three 

weeks. During this time, do not be continually looking over your 

shoulder, so to speak, or trying to measure your progress. During 

these 21 days do not argue intellectually with the ideas presented, do 

not debate with yourself as to whether they will work or not. Perform 

the exercises, even if they seem impractical to you. Persist in playing 

your new role, in thinking of yourself in new terms, even if you seem 
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to yourself to be somewhat hypocritical in doing so, and even if the 

new self-image feels a little uncomfortable or “unnatural.”

You can neither prove nor disprove the ideas and concepts de-

scribed in this book with intellectual argument, or simply by talking 

about them. You can prove them to yourself by doing them and judg-

ing results for yourself. I am only asking that you reserve critical judg-

ment and analytical argument for 21 days so that you will give yourself 

a fair chance to prove or disprove their validity in your own life.

Th e building of an adequate self-image is something that should 

continue throughout a lifetime. Admittedly we cannot accomplish a 

lifetime of growth in three weeks’ time. But you can experience im-

provement within three weeks’ time—and sometimes the improve-

ment is quite dramatic.

What Is Success?

Since I use the words “success” and “successful” throughout this book, 

I think it is important at the outset to defi ne those terms.

As I use these terms, “success” has nothing to do with prestige 

symbols, but with creative accomplishment. Rightly speaking, no 

man should attempt to be a “success,” but every man can and should 

attempt to be “successful.” Trying to be a “success” in terms of acquir-

ing prestige symbols and wearing certain badges leads to neuroticism, 

and frustration and unhappiness. Striving to be “successful” brings 

not only material success, but satisfaction, fulfi llment, and happiness.

Noah Webster defi ned success as “the satisfactory accomplishment 

of a goal sought for.” Creative striving for a goal that is important to 

you as a result of your own deep-felt needs, aspirations, and talents 

(and not the symbols which the “Joneses” expect you to display) brings 

happiness as well as success because you will be functioning as you 

were meant to function. Man is by nature a goal-striving being. And 

because man is “built that way,” he is not happy unless he is function-

ing as he was made to function—as a goal striver. Th us true success 

and true happiness not only go together but each enhances the other.
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